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WEATHER THE STORM
WITH A PEACE OF MIND

 Free Estimates and Inspections

• GAF Factor Certified Master Elite Contractor
• GAF’s Presidents Club Award Winner

• Ranked 36 nationally out of the top 500 contractors
• Xactimate® Certified

63 Inverness Drive East #210, Englewood, CO 80112 | 800-797-5947
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We are your trusted
source for radon

mitigation and testing.

 We also offer several Indoor Air Quality 
improvements from crawl space 
encapsulation to home air filtration.  

Ben Ingalls
(NEHA/NRPP CMT# 105986)

All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556

Loveland: 970.966.7853
Colorado Springs: 719.599.8908

www.AllColoradoRadon.com
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E r icka  Ho lcomb
hel lo@er ickaho lcomb.com

812-322-2006

Invest in your business 
by investing in yourself.
I help busy professionals get in the best shape of 
their lives quickly without sacrificing their lifestyle.

Land Title is the largest locally owned and operated title agency in 

and understands Colorado real estate laws, customs and markets like it’s 
our own backyard - because it is.
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R E A L  P R O D U C E R S  T E A M

D E N V E R
M E E T  T H E

Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely 
those of the author(s). The paid advertisements contained within the Denver Real Producers magazine are not endorsed or recommended by The N2 Company or the publish-
er. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at james.ryan@realproducersmag.com.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

BANKING - MORTGAGE

FirstBank Colorado

Kaylee Hart

Adedotun Oladinni

(303) 512-2754

efirstbank.com

BUSINESS & 

LIFE COACHING

Chelsea Jean Coaching

Chelsea Griffith

(720) 935-0869

chelseajeancoaching.com

COMMERCIAL 

REAL ESTATE

Madison Commercial 

Properties

Kayla Mahoney

(860) 716-1267

madisoncommercial.com/

ESTATE SALES

Blue Moon Estate Sales - 

southeast Denver

Laura Melish

(303) 646-6000

bluemoonestatesales.com

HOME BUILDER

Koelbel & Company

(303) 758-3500

koelbelco.com

Thomas James Homes

Jason Fry

(877) 381-4092

tjh.com

HOME INSPECTION

Axium Inspections

(720) 399-0078

axiuminspections.com

Inspections Over Coffee

(303) 500-3378

InspectionsOverCoffee.com

HOME RENOVATION

Renovation Sells - Denver

Jason Maier

(720) 361-9979

renovationsells.com/denver

INSURANCE AGENT

Allstate - Brendon Ericson

Brendon Ericson

(303) 255-2323

beinsuredcolorado.com

INSURANCE BROKER

GIS LLC TRU Services

Saida Perez

(720) 855-7100

truservices.net

JUNK REMOVAL SERVICES

The Junk Trunk

Nathan Schweid

(303) 815-0467

thejunktrunkco.com 

The Junkluggers 

of Colorado

(720) 297-5995

junkluggersofcolorado.com

LABOR FOR HIRE, 

MOVING & LANDSCAPING

Laborjack

(970) 690-7709

Laborjack.com

MOLD TESTING & 

REMEDIATION

PuroClean of Sheridan

Chris Barnett

(303) 209-3310

PuroClean.com/ps-co

MORTGAGE BANKER

accept.inc

(800) 577-8144

accept.inc

Bellco Home Loans

Joey Abdullah

(303) 331-4457

BellcoHomeLoans.com

CrossCountry Mortgage

Gavin Ekstrom

(720) 231-6999

myccmortgage.com

CrossCountry Mortgage

Josh Williams

(720) 491-2518

crosscountrymortgage.com

Everetts Lending

Jimmy Everetts

(720) 979-8742

everettslending.com

New American Funding

Mike Oswald

(303) 917-6737

NAFHomes.com/

mikeoswald

NFM Lending

Brian Pintar

(720) 930-4240

nfmlending.com

Prosperity Home Mortgage

John Pavlakovich

(720) 308-2507

phmloans.com

S&S Mortgage Team

Sarah Alberts 

Shay Jenkins

(303) 507-6794

ssmortgageteam.com

Spire Financial

Turner Williams

(303) 351-0102

spirefinancial.com

SWBC Mortgage

Kelli Broadbent

(303) 405-8359

kellibroadbent.com

Synergy One Lending

Stacey Dowling

(303) 946-3878

staceydowling.s1l.com

The Rueth Team at Fairway 

Mortgage Company

Nicole Rueth

(303) 214-6393

theruethteam.com

MOVING SERVICES

All My Sons 

Moving & Storage

Jameson Olsen

(561) 578-3800

AllMySons.com

Black Tie Moving

Andrea Trimble

(720) 504-9843

blacktiemoving.com

MULTIPLE LISTING 

SERVICE

RE Colorado

(303) 850-9576

recolorado.com

PAINTING

Dream Painting LLC

Kyler Williams

(720) 731-2027

dreampaintingllc.com

PLUMBING

High Five Plumbing

Claire Doyle

(720) 984-4505

high5plumbing.com

RADON MITIGATION

All Colorado 

Radon Mitigation

Ben Ingalls

(720) 726-4556

allcoloradoradon.com

REAL ESTATE 

PHOTOGRAPHY

RocketLister - Denver

Ryan Robson

(480) 570-8455

ROOFING

Mighty Dog 

Roofing - Denver

Josh Luetkemeyer

(720) 743-5131

mightydogroofing.com

Weatherguard Roofing 

& Restoration

Conor Schassler

(720) 326-8285

wgrestoration.com

ROOFING & SOLAR

Lifetime Roof and Solar

(303) 476-8658

lifetimesolarcolorado.com

STAGING & HOME DESIGN

Pineapple Interiors

Tammie O’Brien

(303) 771-0761

pineappleinteriors.net

TITLE & ESCROW

Apex Title

Sherri Purifoy-Frie

(720) 404-1969

theapextitle.com

Canyon Title

Robert Lindley

(303) 475-9218

canyontitle.com

Chicago Title of Colorado

(303) 291-9999

ctic.com

First American Title

firstamcolorado.com

Heritage Title Company

(303) 476-5813

heritagetco.com

Land Title 

Guarantee Company

(303) 331-6364

ltgc.com

WFG National Title

Sandra Kuhlman

(720) 475-8300

colorado.wfgnationaltitle.com

WEALTH ADVISORS

Capstone Colorado 

Wealth Management

Andre duPlessis

(303) 262-4808

WINDOW WASHING

Men in Kilts

Danny Salzman

(866) 465-4587

meninkilts.com/denver-co

As a Navy Submarine Veteran, I understand what active duty and veteran service members have sacrificed to 
earn their VA Home Loan – and the expertise to help them use it. As a civilian, I understand the American 

dream of homeownership – and it is the honor of a lifetime to assist people on that journey.

JIMMY EVERETTS
720-979-8742
jimmy@everettslending.com
https://jameseveretts.floify.com
NMLS 1719458
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7. “Sponsor Spotlight” sneak peak! Jason Maier of Renovation Sells. 
Here with his adorable buddy, Hank.

8. James behind the scenes with Brooke Vanhavermaat
9. A big welcome to DRP new business partner, Melissa Ryland and 

Axium Inspections! 
10. Meet DRP’s new business partner, Brendon Ericson -- with the 

Brendon Ericson Group at Allstate
11. Coming soon! Michael Coleman with Compass, posing here with 

Pebbles and Bam Bam ... and James! 
12. The amazing Kassidy Benson with her brokerage spotlight!

1. Nicolette Thomas and her sons celebrate her story in the July issue! 
2. Nicolette with her recent DRP story!
3. Brittany Bouse — story coming soon!

4. Behind the scenes with Sebastian and his agent friend, Brittany Bouse!
5. A big WELCOME to Thomas James Homes, our new busiess partner!

6. So honored to share Kerem Szczebak’s story in our May issue!
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(720) 399-0078

Axium Inspectors are the best of the best! Our Inspectors hold
InterNACHI Professional or Master Certifications and have recently

achieved ICC Residential Certification to conduct Denver Rental
License Inspections. Our Inspectors' attention to detail translates to a

comprehensive and user-friendly online report available within 24
hours. Axium Inspections strives to be your premier partner in real

estate by ensuring the quality of our service and building trust with
the community. 

Use code TOPAGENT for $50 off your
next inspection! Limit one per agent.
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top producer
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W
orking her way across America in media 
marketing and advertising sales, Lori 
Corken experienced a myriad of markets 

up close and personally as a home buyer and seller.
 
“As a mother of two amazing kids, I know first-
hand how much a home means to a family and the 
process it takes to successfully buy and sell a home 
because I’ve done so in eight different states and 
eight different markets. I’ve learned that we all live 
similar lives, just in different houses,” Lori shares.
 
It was in 2000, when her family moved from 
Arizona to Denver, that Lori first fell in love with 
the idea of applying her sales experience to mar-
keting houses. The pace and beauty of Colorado 
beckoned Lori to put down roots, and she decided 
it was a good time to try something new. Starting 
out with a large, national firm in Lone Tree, she 
learned the market quickly and recognized that she 
wanted to offer more to clients than a traditional 
brokerage did, so she set out on her own.
 
Twenty years later, her built-from-scratch bro-
kerage, Corken + Company, is wildly successful 
and offers all real estate services under one roof, 
including luxury buying, selling, leasing, property 
management, relocation and commercial real 
estate services. Lori calls this “real estate solutions 
without limits.”
 
“We find solutions to even the toughest transac-
tions. When most REALTORS® would see obsta-
cles, we find opportunities.”
 
The team has grown from Lori alone to over 
11 agents today, with her son, Cameron, as her 
business partner and her daughter, Caiti, work-
ing in their marketing office. Over this 20-year 
period, Lori has consistently ranked in the top 
1% of South Metro Denver REALTORS®, and 
Corken + Company ranks in the top 10 leasing 
teams in Colorado.
 
“I’ve always had a passion for helping people 
get what they want and get a great deal while 
doing it. Our homes are where most of us grow 
our families, and I wanted to be at the forefront 
of helping a family get there. I found my market, 
and our brand has only continued to grow to an 

I ’ V E  A L W A Y S 

H A D  A 

P A S S I O N 

F O R  H E L P I N G 

P E O P L E  G E T 

W H A T  T H E Y 

W A N T  A N D 

G E T  A  G R E A T 

D E A L  W H I L E 

D O I N G  I T . 

OUR HOMES ARE 

WHERE MOST 

OF US GROW 

OUR FAMIL IES , 

AND I  WANTED 

TO BE AT THE 

FOREFRONT OF 

HELP ING 

A FAMILY 

GET THERE .
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all-encompassing approach to sup-
porting our clients in every facet of 
their real estate journey.”
 
Proclaiming that she learned busi-
ness from the school of hard knocks, 
she has always worked hard and 
played hard. In fact, a professor of 
hers at Babson College quickly noted 
her passion and drive for business 
and encouraged her to get out into 

the field sooner rather than later. 
She took the advice, left school 
early, and educated herself in sales 
and the real estate industry through 
hands-on life experience.
 
“Being a good REALTOR® is being 
able to listen and hear what your 
clients are saying. Listen to people’s 
stories and find out what they need. 
The key is then being able to decipher 

what they are trying to tell me and guiding 
them to the right property.”
 
She says her late father, Mark Levine, 
demonstrated work ethic and drive best. 
“His life motto was, ‘We all put our pants 
on the same way in the morning.’ He meant, 
of course, that at the root, we are all the 
same. It is important to me that I treat 
everyone I meet with grace and respect, 
just as my father would.”
 

The one person she hadn’t much 
thought about remembering to treat 
with grace was herself — until she 
suffered a stroke three years ago. 
As her mind spun, worrying about 
what was going to happen, who 
would take care of her children 
and why she couldn’t speak, she 
realized that her children and her 
team were teaching her what she 
sought to teach them all along. 
They stepped in right where Lori 
had left off.
 
“That’s when I realized my glass 
wasn’t half empty — it was overflow-
ing! I was determined to fix myself. 
It wasn’t easy, but the outpouring of 
support from my family, friends and 
clients was overwhelming. I learned 
humility, trust, how to ask for help, 
courage and most of all, grace,” 
Lori shares. “I firmly believe that 
whether in business or in life, it’s 
not how you fall but rather how you 
get up. I chose to stand up. Through 
grace and perseverance, I am stron-
ger and better than ever.”
 
Truly, she hasn’t missed a beat. 
The same week of her stroke, while 
recovering in the hospital, she 
sold three houses. Her drive only 
magnified. As she learned from 

this experience, she was ready to build 
the team around her and watch Corken + 
Company grow.

Real estate is no longer Lori’s sole passion; 
she is now working to help others find their 
voices through her interview series, Power 
Of A Voice. After her stroke, she yearned 
to share her experience, hoping it might 
help others who were facing obstacles in 
their own lives. Through Power Of A Voice, 
Lori’s guests have a platform to share their 
life stories, ranging from personal struggles 
and triumphs to business accolades and 
special projects. Over 20 guests have been 
featured on Power Of A Voice, and the list 
of powerful stories only continues to grow. 
 
“We all share parts of the human expe-
rience. We have all faced triumphs and 
challenges, joy and pain, gratitude and grief 
at some point in our lives. My journey has 
not been an easy one. My speech is still 
not perfect, but I am determined to get my 
story out there in the hopes that I can help 
one person. Through Power Of A Voice, 
my mission is to focus on what brings us 
together and help people find their voices 
and find power in their vulnerability.”

Whether you are looking to share your 
voice or find your dream home, Lori Corken 
proves that hard work and determination 
are unstoppable.
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B E I N G  A  G O O D  R E A L T O R ®  I S  B E I N G 

A B L E  T O  L I S T E N  A N D  H E A R  W H A T  Y O U R 

C L I E N T S  A R E  S A Y I N G .  L ISTEN TO PEOPLE ’S 

STORIES  AND F IND OUT WHAT THEY NEED.
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sponsor spotlight

TITLE

Photos by Merne Judson

“We truly feel like everyone who works 
with us is family. Our employees are the 
heart of our company, and we strive every 
day to make sure they know we appreciate 
them and value them,” Vice President of 
Sales, Jennifer Welte shares. 
 
The company’s culture and profession-
alism truly help it stand out in the title 
industry, and employee satisfaction plays a 
central role in ensuring top-notch cus-
tomer service is consistently delivered at 
the highest standard. “We’re honored that 
several of our employees have dedicated 
their entire careers to Heritage Title. We 
recently celebrated many 30- and 40-year 
anniversaries, which speaks volumes 
about the environment we have cultivated 
over the last 45 years.”
 
As a proud Colorado company since 1977, 
Heritage Title closes every type of trans-
action in the real estate realm, including 
commercial. The top priority always being 
to “ensure all of our clients have a memo-
rable and enjoyable transaction when they 
close with Heritage Title.” 
 

HERITAGE 

While the song “We Are Family” by Sister Sledge might remind 
you of a dance at a recent celebration, Heritage Title Company 

has embraced the song as their company theme. 

Sales executives are highly visible 
in the marketplace and take pride in 
establishing long-lasting partnerships 
with their clients. They stand ready 
to assist agents, lenders and investors 
in scaling their business to whatever 
productivity goal is set. The team is 
well trained in cutting-edge tech-
nology, masterminding and utilizing 
various products proven to help 
REALTORS® save time, save money 
and get more listings, especially in a 
fluctuating market.
 
Heritage Title’s escrow officers bring 
a high level of thoroughness and 
attention to detail to every transac-
tion they touch. Their professional-
ism allows them to handle the many 
facets of the real estate closing pro-
cess. Whether a REALTOR®’s client 
is buying their first home, downsizing, 
refinancing or dealing with an estate 
situation, Heritage Title’s escrow offi-
cers are there to give peace of mind at 
one of the most important moments 
of a client’s life. 
 

After nearly 45 years in Colorado, 
Heritage Title’s operation includes an 
in-house builder team, construction 
disbursement department, knowl-
edgeable title officers and local under-
writing. Having local underwriters 
and title officers within the compa-
ny’s operation allows for business 
decisions to be made at a local level 
with the knowledge and history of the 
Colorado market. 
 
“One of the things I love most about 
our title officers is that they want 
to work with our clients and help 
them through complex situations 
when they arise,” Jennifer shares. 
“And might I add, our escrow team 
is hands down the best of the best in 
the industry!”
 
A founding principal at Heritage is 
giving back to the local community, 
and the company created Heritage 
Hearts in Partnership, or HHIP, in 
2001. “We think it’s important that 
our outreach goes beyond the real 
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estate industry and touches those in 
need. We have partnered with HomeAid, 
Extreme Community Makeover, 
Brother’s Redevelopment, Habitat 
for Humanity, as well as many other 
non-industry-related charities over the 
years. We truly believe that giving our 
time to these organizations has a farther 
reach than simply writing a check. Our 
employees are eager and encouraged to 
volunteer their time and resources to the 
many organizations we support. We real-
ize that if we want to make a difference 
in this world, it has to start with each 
and every one of us.”
 
Today more than ever, it’s important 
to look at a title company’s financial 
strength. Being part of the FNF family, 
Heritage has been ranked No. 238 on 
the Fortune 500 in 2022, which is the 
highest-ranked company in the title 
insurance industry. The internal finan-
cial strength and backing by FNF gives 
clients and their customers peace of 
mind that Heritage Title has the reserves 
in place to pay claims, when necessary.
 
“After 30 years with Heritage Title 
Company, I am incredibly proud of the 
strong Heritage family that we have 
become today. We have weathered the 
ups and downs of the real estate and 
lending industry, and through it all, we 
have been able to provide the white glove 
service we are known for. I am confident 
that we will continue to give excellent 
customer service, provide business solu-
tions to our valued clients and, as our 
tag lines says, make every transaction 
personal. Thank you for entrusting your 
transactions to Heritage Title Company,” 
says Jennifer Williams, President of 
Heritage Title.
 
Jennifer Welte

Vice President of Sales

Heritage Title Company

Heritageco.com

303-847-2334

 

4582 South Ulster St., Suite 1300

Denver, CO 80237

We truly feel like 
everyone who works 
with us is family. 
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REALTORS® giving back

Y E D D I S

Photos provided by Josh Yeddis 

By Michele Weingarden

THE FULDA FOUNDATION

There are events in life that forever change and 
shape your path forward. For Josh Yeddis, that 
life-altering event took place in 2010 when he 
participated in a young leadership mission to 
Israel. This trip, comprised of over two dozen 
Denver young adults, helped encourage, grow 
and foster the next generation of community 
leaders while also building lifelong friendships. 
A chance encounter on that trip set Josh’s path 
of philanthropy, giving back to the community 
and the world at large while also filling a hole in 
Josh’s life he didn’t know he had.

The life-changing moment came upon Josh 
hearing what he describes as a modern-day 
exodus. A young Ethiopian-Israeli man, Noah, 
told the group about his journey of walking by 
foot from his rural Ethiopian village through 
civil war in Sudan to reach Israel, the Promised 
Land. When he finally arrived (three months 
later), he was hit with a hard reality — entering 
into a highly modern and technological society, 
including a new language and modern conve-
niences such as electricity and running water 
— things he and his fellow tribal members had 
never seen or experienced before. 

Ethiopian Jews are considered the lost tribe 
of Israel and began immigrating to Israel in 
the late 1980s to flee political instability. 
Integration into modern Israel has been a 

significant challenge and far more difficult for 
Ethiopian Jews than it has for Soviet Jews who 
arrived in mass in a similar timeframe. Even to this 
day, half of the Ethiopian Israeli community lives 
below the poverty line, and many older Ethiopians 
are illiterate. As a result, many Ethiopian-Israeli 
youths are at an extreme disadvantage, living in 
poverty in gang-stricken neighborhoods with little 
opportunity for advancement. 

Josh left Israel with the emotional stories of Noah 
and other Ethiopian-Israelis he met weighing 
heavily on his heart. Shortly thereafter, fellow 
mission participant and eventual Fulda Foundation 
Co-Founder Ben Brettmann approached Josh 
about wanting to do something more to help these 
Ethiopian-Israeli youth succeed. Ben had immi-
grated to the United States from Fulda, Germany, 
at the age of 8 and could directly relate to the 
difficulty of transitioning to a foreign land and 
society. Josh and Ben would go on to create a non-
profit based on this passion; the Fulda Foundation 
would empower disadvantaged youth to improve 
their life’s path. This began Josh’s personal path of 
performing “Tikkun Olam,” Hebrew for “repairing 
the world.”

The Fulda Foundation began by conducting 
hands-on service projects to benefit youth in the 
Israeli city of Lod. Lod is a longstanding sister city 
of Denver and is where a significant portion of the 

JOSH 



34 • September 2022 Denver Real Producers • 35@realproducers realproducersmag.com

Ethiopian-Israeli population lives. The first service 
project mission was held in 2011. Josh and Ben 
brought seven community members with them to 
Lod to renovate a Youth Outreach Center and study 
hall, working side by side with Ethiopian youth and 
ultimately providing them a safe place to congre-
gate after school and keep them off the streets. 
Several additional service missions followed over 
the course of the next five years, working directly 
with the local youth and ultimately building strong 
bonds with the community, which in turn began 
fostering the community’s growth and development.

After one such trip concluded, Josh received an 
email from one of the boys he had been working 
with. The boy, Avraham, asked Josh when he was 
coming home. “I realized what he really meant was 
when are you coming home to Lod! That is when I 
knew we were actually connecting with these kids. 
We were indeed making a difference,” Josh shares.

Over the last six years, the Fulda Foundation has 
begun supporting a pre-army program for Israeli 
youth. The program, Derech Eretz, brings at-risk 
youth and disadvantaged teens to a resident post-
high school program where they develop life skills 
and learn self-reliance and advanced education to 
prepare them for their mandatory military service. 
In Israel, quality military service is a key factor in 
enabling social mobility; the more elite assignment 

you receive for your service, the better your path for future life suc-
cess. By facilitating higher level military service for these disadvan-
taged youth, Derech Eretz is able to guide them in a better direction, 
especially at a time when they are making critical decisions that will 
impact their future. The program combines leadership training, class-
room studies, outdoor training and community service.

“A great example of the amazing work they do 
was a young Russian teen who was involved in 
local gangs and had woken up in hospital with 
knife wounds after a fight at a local park. This 
teen, given his skill set and test scores, was set to 
become a truck driver before meeting the found-
ers of Derech Eretz. After completing the Derech 
Eretz program, he improved his test scores 
and qualified to become an elite paratrooper! 
By guiding these youth in a more advantageous 
direction for their own future, we are changing 
the trajectory of not only the individual but their 
entire family,” Josh shares.

Today, Josh and the Fulda Foundation raise 
money in the Denver area to secure scholarships 
for Derech Eretz participants in hopes of making 
a difference in the world, one individual at a time. 
As a continued commitment, The Yeddis Group 
contributes a portion of each of their closed 
transactions towards these scholarships and is 
on track to be able to fund at least three addi-
tional at-risk youth this year.

“I can honestly say that the work we are sup-
porting in Israel is creating a society of improved 

tolerance. For each 
scholarship, we are 
changing the path of one 
Israeli youth’s entire 
adult life. We are truly 
fulfilling the Jewish 
value of leaving a place 
better than when we 
found it.”

Josh Yeddis is a Denver native and an associate broker with The 
Yeddis Group at COMPASS, which he operates with his mother, 
Fran Yeddis. Their shared philanthropic outlook translates into 
their business, where they strive to be ambassadors who truly 
want the best for their clients and serve as a welcoming presence 
in the community.

“To me, life is about finding happiness within yourself and your 
community while giving back to the world around you. There 
really is no better feeling than helping someone else in need,” 
Josh says.

To support the work of the Fulda Foundation or learn more, 
please visit http://fuldafoundation.org/. To learn more about 
Derech Eretz, please visit https://derecheretz.org.il.

WORK WE ARE SUPPORTING IN 
ISRAEL IS CREATING A SOCIETY 

OF IMPROVED TOLERANCE. 

I CAN 

SAY THAT THE
HONESTLY 
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When the 
inspection 
uncovers
hidden 
“treasures” . . .

CALL THE EXPERTS IN MOLD MITIGATION!

FAST. RELIABLE. RECOMMENDED.

303-209-3310
www.puroclean.com/ps-co

Let Our
Family
Move

Yours  ™

for your
FREE
quote

• Residential & Commercial
Moving Services

• Local & Long Distance
• Corporate Relocation
• Full-Service Packing Solutions
• Short & Long Term Storage
• White-Glove Service

(561) 578-3800     AllMySons.com/Denver

®

Cut the clutter. Our hassle-free 
estate sale services can make life 
easier for you and your clients.

• FREE CONSULTATIONS
• EXCITED SHOPPERS
• QUICK TURNAROUND
• EFFECTIVE RESULTS

• SAFE PROCESSES

BlueMoonEstateSales.com

303.646.6000
SW DENVER

720.736.6864
SE DENVER - AURORA

ELEVATE YOUR CLIENT SERVICES

GET YOUR OFFER ACCEPTED

Mike Oswald
NMLS 261003

303.917.6737
ozlendingteam@nafinc.com

Compete with
cash buyers and win

Get the cash
buyer advantage
with Buyer Accepted
offered by New American Funding.

Turning you into a cash buyer
Get your offer accepted
Close on your new home faster
Possibly pay less than the asking price
Live in your new home before selling your current home

*This 
program is 
fulfilled by Buyer 
Accepted LLC, an entity 
under separate management 
and control from New American 
Funding. Buyer Accepted LLC does not 
originate loans or issue loan commitments. **3% 
earnest money may be forfeited to Buyer Accepted LLC if 
borrower does not purchase the home after Buyer Accepted has 
purchased the home for cash. NMLS ID # 6606. Terms and Conditions 
Apply. Not available in all states. Please contact your local loan consultant to 
see if this program is offered in your area. For state licensing information, please 
visit: www.newamericanfunding.com//legal/state-licensing/ © New American 
Funding. New American and New American Funding are registered trademarks of 
Broker Solutions, Inc. dba New American Funding. All Rights Reserved. Subject to 
borrower and property qualifications. Not all applicants will qualify. Terms and 
conditions are subject to change without notice. NMLS #6606. Corporate office 
14511 Myford Rd., Suite 100, Tustin, CA 92780. Phone: (800) 450-2010. 03/2022
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Henry Adams can attribute much of his success in 
real estate to staying true to himself, trusting the 
process, carving out a niche and working harder 
than everyone around him. The niche Henry carved 
for himself as the co-owner of Altitude Property 
Group, a small boutique firm that focuses on invest-
ment-based realty, relates directly to who he is and 
the things he’s always had a passion for, going back 
to childhood.
 
“I have always had a natural curiosity for invest-
ments in general,” explains Henry. “At the age of 8, 
I was mowing lawns in my parents’ neighborhood 
and investing my earnings into the stock market 
through a junior account. By the time I was in high 
school, I was able to buy my own car and have 
some money left over.”
 
Henry kept up his investing and, by his early 20s, 
bought his first home/investment property — an 
REO from the bank. After realizing a profit in the 
home, he instantly recognized the transformative 

power of owning and investing in real estate. 
And that was all it took. He applied to real 

estate school, obtained his license in 
2009, and was hooked.
 

“After working with my first few 
clients, I quickly realized I was help-
ing others while cultivating lasting 
relationships. It was a perfect fit. I 
have always had a genuine desire to 
connect with people and wanted a job 

that allowed me to socialize while I 
earned my way,” he explains.

Photos by Merne Judson  |  By Chris Menezes

Henry Adams
Henry clearly had a natural disposition for real 
estate. After getting started at such a young age, he 
knew he wanted to continue pursuing the industry 
in some capacity. Yet the real pusher for him to 
find his niche was when he started a family with 
his wife, Kristina. With little ones to provide for, 
he found himself working harder than he ever had 
before. Failure was never an option.
 
“I give credit to my little humans and my wife for 
my success,” he says. “Because of them, I learned 
patience and focused on centering ethics and core 
values in every deal.”
 
“Never underestimate doing the right thing,” he 
continues. “The more productive you become in 
this market, the smaller it gets, and treating others 
the way you want to be treated goes a long way. 
After all, relationships are everything and dreams 
are realized through hard work and perseverance.”
 
Part of the reason Henry decided to open his own 
brokerage company, Altitude Property Group, in 2018 
was so he could have the freedom to craft his trade in 
the exact way he felt helped his clients the best.
 
Today, Henry is most passionate about helping peo-
ple buy and invest in real estate. Whether it’s their 
first home or 10th home, he loves teaching the ins 
and outs of ground-up development and prides him-
self on his ability to identify market dislocations 
and expose his clients to amazing opportunities.
 
In fact, in addition to being a broker, Henry is an 
active developer across multiple classes of real 
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estate, developing residential and 
industrial properties. As a top-pro-
ducing broker, he can identify invest-
ment opportunities and quality assets. 
He’s even been able to involve some of 
his client base in these opportunities, 
which have been very successful for 
everyone involved.
 
“Helping others gain financial free-
dom through buying real estate is 
very fulfilling. I have many clients 
that have built up portfolios that have 
provided them with enough residual 
cash flow to focus on their dreams, 
or simply provide them with financial 
security,” says Henry.
 

When he boils it down, Henry is 
grateful that real estate gives him the 
framework to enact positive change 
in people’s lives and give back to his 
community. He and his wife, Kristina, 
who is also a REALTOR® and an 
interior designer, focus much of their 
philanthropy on Denver Christian, 
where their children, Addi, Henry and 
Arthur, attend and will be attending 
school. Henry also helps coach his 
kids’ sports teams.

Outside of real estate, Henry loves 
skiing, mountain biking and golf. He 
also loves traveling and exploring 
different cultures, often spending 

family vacations off-grid in local commu-
nities where they can experience cultural 
nuances. While Henry enjoys his off time, 
there are few things that compete with 
real estate for him.
 
“Real estate is no longer my job. It is my 
passion,” he says. “I am thankful every 
day I wake up and go to work. It keeps me 
motivated knowing that I will continue to 
learn and cultivate meaningful relation-
ships with my clients. In the end, I just 
want to be remembered as a wonderful 
husband and father, loyal friend and a 
trusted real estate advisor.”

AFTER 
WORKING 
WITH MY 
FIRST FEW 
CLIENTS, 
I quickly 
realized I 
was helping 
others while 
cultivating 
lasting 
relationships. 
It was a 
perfect fit.
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www.ssmortgageteam.com  |  ssmortgageteam@nafinc.com
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FIRST CLASS IS NOT JUST 
A SEAT ON A JET,

P R O M I S E S  K E P T .  O N  T I M E .  E V E R Y  T I M E .

it is how we treat our clients.

Sarah Alberts • 720.366.9200 • NMLS 1032969
Shay Jenkins • 303.507.6794 • NMLS 1514100

THE JUNK TRUNK
303-815-0467
THEJUNKTRUNKCO.COM
INFO@THEJUNKTRUNKCO.COM

PUT YOURJUNK
TRUNKIN MY

From hot tubs to household 
items, The Junk Trunk is the one 
stop solution for your unwanted 
belongings. Our crews go into 
basements, backyards and 
more to remove your junk.

Customer service and affordability
go hand in hand. We recognize that 
every situation is unique so we 
customize your removal needs in 
whatever way necessary. We have the 
highest level of customer service paired 
with the lowest pricing in the industry.

Same Day 
Service 
Available

The final touch
for Realtors,

the first impression
for Homeowners.

®

EASY COVERAGE
UPDATES

YOU FOUND THE ONE.
NOW PROTECT IT.

BRENDON ERICSON
Exclusive Allstate Agent & 
Personal Financial Representative 

Finding the perfect home is a lot of work, but
adding the right coverage is easy with my team. 

QUICK PROOF
OF INSURANCE

TIME SAVED WITH
BUNDLED POLICIES

SCAN FOR A NO PRESSURE
QUOTE OR TO GET IN TOUCH! 303.255.2323 | BERICSON@ALLSTATE.COM
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As the famous adage 
goes, “Communication 

is key to the success of any 
business.” Just how well do we 

communicate with one another on 
average? Turns out, human communi-

cation has quite a bit of room for improvement in just 
about every setting. Fortunately, Chelsea Griffith has 
the mighty skills and tools to help agents, teams and 
businesses make headway in solving this conundrum.
 
Chelsea bases her work in the field of emergenetics, 
a unique tool she applies to develop consulting plans 
for clients. The system stems from the concept that 
life experiences along with genetics shape a person’s 
outlook on situations and preferences for how a per-
son ultimately thinks, behaves and communicates.
 
“When I was first approached with the concept, I 
skeptically tried it out on myself first. I was hooked 
on using it in my practice once I noticed how much 
better I was able to work and communicate with 
others. I truly believe when you receive an emer-
genetics profile, it provides you with a window 
into having better connections, collaborations and 

teamwork, both at home 
and in the workplace,” 

Chelsea shared. “When you 
receive a profile and debrief with 

me and begin to know yourself and 
this tool better, you can start to flex to 

others based on what you are seeing from 
their behavior and thinking preferences.” 

 
Chelsea Jean Consulting trains corporations, small 
business owners, sales teams, real estate teams and 
management teams on how to better understand 
themselves and their employees. Clients learn how 
to form productive teams based on how each team 
member individually thinks and behaves. Managers 
are able to recognize how their employees are 
wired and how to effectively communicate with 
individual team members most successfully.
 
Each participant learns: How does a person appre-
ciate getting information delivered to them? For 
example, do they speak 20,000 words a day or 
3,000? How do you best approach a person so you 
are not overpowering the conversation? How can 
you build better cooperation with your coworkers?
 
Large and small real estate teams, investment 
bankers, title companies and mortgage brokers learn 
how their profiles work with other team members 
and their clients. Teams are able to talk openly about 
areas of improvement for communication and each 
team member’s area of greatest strength.
 
“My workshops are available wherever you may 
work and communicate with people,” she says. 
Workshops can be led in person or virtually, 
depending on a company’s preference.
 
Once the world shut down in response to the 
COVID-19 pandemic in 2020, Chelsea’s use of 
emergenetics took a pivot and became incredibly 

C O A C H I N G  + 
C O N S U LT I N G

CHELSEA
JEANsponsor spotlight

Photos by Amy Ciarlelli with tilted spruce photography and Merne Judson
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useful in a completely new way for teams — the 
best way to effectively communicate with each 
other behind a screen.
 
“Interactions became completely foreign in this new 
virtual environment, and truly knowing how to com-
municate with someone you work with became very 
isolating. We have all had to relearn how to clearly 
and effectively communicate and collaborate in 
our abruptly transformed world.”
 
With the new hybrid model of work 
today and most likely well into the 
future, Chelsea’s newest offering is a work-
shop titled “A Meeting of the Minds,” which 
works to create an engaging, productive work-
place culture.
 
Meeting of the Minds workshops include:
1. An overview of emergenetics and the princi-

ples behind the thinking and behavioral 
attributes you have

2. An in-depth training about your 
innate strengths through your 
preferred ways of thinking  
and behaving

3. Applications to use in 
work and life

4. An understanding about what 
your behavioral attributes are 
and what most people will FIRST 
see about you

5. Discovering the ways you think that can 
be mysterious to others

6. Receiving your own Custom Narrative Report 
with your personal results

 

Chelsea has 
her M.S.W. and 

a K-12 principal’s 
license. After 10 years 

of working in a school 
environment as a 

social worker, 
Chelsea began 

applying her exper-
tise toward coaching new 

mothers on the joys and 
struggles of parenthood. As a 

new mom herself, she recognized 
the challenges of raising her own 

children while also helping other children 
and balancing everything else that comes with 

motherhood. “Raising children can be very isolat-
ing for mothers. It is so much nicer to stand beside one 
another and have fun in the process.”
 
She set out to help mothers along their journey of moth-
erhood while also helping their adolescent children. The 
Happiest Mama on the Block 5280 was born on the idea 
that it takes a village to raise children AND raise other 
mothers up. Through utilizing emergenetics, Chelsea 
successfully helped mothers, students, teachers and 
parents learn more effective communication skills.
 
“I am a true case in point. I had my husband take this 
assessment … probably at one of those times where I 
needed to figure out what was wrong with him because 
it definitely wasn’t me. And what I learned was incredi-
bly insightful. The two of us had repeat arguments over 

M Y  W O R K S H O P S 
A R E  A V A I L A B L E 
W H E R E V E R  Y O U 
M A Y  W O R K  A N D 
C O M M U N I C A T E 
W I T H  P E O P L E .

specific things. What we 
learned was that neither of 
us had a preference for one of 
the same areas. We were able 
to use our profiles to under-
stand something so simple and 
then work on that together. 
The tool is truly powerful 
when you feel like you need 
answers to why something 
isn’t working. The results are 
able to tangibly show you the 
crux of a problem and what 
you can improve upon to reach 
successful resolution.” 

Whether you are a business 
owner, co-owner, team leader, 
manager or assistant, Chelsea 
Jean Consulting is available 
to help you develop a bet-
ter understanding of your 
coworkers and build better 
cooperation and communica-
tion, helping you locate your 
business’s key to success.
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new development spotlight
Sponsored by Heritage Title and Vince Malara  |  Development Brought to You By Urban Modern Realty

Belwood Homes will be one of the most cutting-edge for sale real estate projects 
to hit the market this year. Built and constructed by Urbana Homes, these high-
end, semi-custom homes offer large open floor plans, serene living, large private 
lots, and the enjoyment of meticulous attention to detail throughout the property.

Purchasers will be able to work with Urbana Homes’ team on finish selection, 
floorplans, and other desired accents. Six individual unique lots are located just 
south of the Belmar Shopping Center at 8215 W. Tennessee Ct.

urbana  homes

Belwood
Homes

Belwood
Homes
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Belwood Homes provides an 
exciting opportunity for buyers 
to design and own their dream 
home and choose from a variety 
of styles and floorplans. The 
cutting-edge design curated by 
in-house design team, Hauss 
Modern Showroom, is one of the 
many reasons why the Belwood 
community will stand out from 
the rest.

“Attention to detail is one of 
the most important aspects 
of constructing new homes,” 
shares Director of Sales, 
Turner Miller.

These homes are in the highly 
coveted Jefferson County 
School District and within 
walking distance of Belmar’s 
fantastic restaurants.
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Goodbye, unhealthy habits, and hello 
to making redeeming nutritional 
choices. According to U.S. News 

and World Report’s team of expert panelists, 
the Mediterranean diet is the top diet for 
Americans in terms of health benefits, ease, 
and weight-loss potential. Let’s delve more 
into the details of this nourishing diet.

The Mediterranean diet pyramid is an 
excellent place to start. The pyramid features 
fruits, vegetables, whole grains, beans, nuts, 
legumes and seeds, herbs and spices, and olive 
oil as the foundational elements upon which 
every meal should be built. Beyond those 
key ingredients, fish and seafood should be 
consumed at least twice weekly and poultry, 
eggs, cheese, and yogurt in moderation. Save 
sweets, white rice and pasta, butter, and red 
meat for special occasions. Feel free to enjoy a 
glass or two of quality red wine daily, as long 
as your doctor is on board; moderate wine 
drinking can increase longevity and reduce the 
risk of cardiovascular disease. 

Most importantly, the Mediterranean diet 
is about more than just food; it’s a lifestyle, 
a mindset shift. Beyond healthy eating, it 
encourages people to be more active every day 
and to enjoy food to its fullest in the company 
of friends and family. Taking time to savor 
meals allows you to appreciate your food and 
its flavors and origins deeply and tune in to 
the body’s fullness cues.

With noteworthy health benefits 
like increased lifespan, improved brain 
function, decreased risk of obesity, heart 
disease, and diabetes, lower blood pressure 
and LDL cholesterol, and better fertility — 
not to mention, more flavorful and satisfying 
meals — adopting Mediterranean diet 
principles can offer quite a payoff!

LIVING & LOVING THE 
MEDITERRANEAN DIET

By Sue Kidd and Shauna Osborne

healthy living
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1123 Auraria Parkway, Suite 300
Denver CO 80204

720.868.3070
williamsteam@spirefinancial.com

The Williams Team at Spire was phenomenal to say the 
least. They were informative, kind, knowledgeable, and 

made the process of buying a house a breeze! The 
team worked like a well oiled machine and any 

questions we had/quotes we needed were 
prepared and answered immediately.

The Williams Team prides itself on having 
accessible knowledge paired with intricate 

strategy – quoting rates and payment is 
a very small portion of our job as we 

see it. We’re not the one size fits 
all, pick a rate lender; we’re 

advisors. We believe that 
loans are like 

fingerprints and 
everyone is 

di�erent.

NMLS 150846

NMLS 145368
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2330 BROADWAY, SUITE 106, DENVER, CO 80205

FREE INSPECTIONS 
& FREE 5-YEAR 
CERTIFICATIONS

www.LifetimeRoofandSolar.com
ASK ABOUT OUR LIFETIME WARRANTY

303.335.6097

Free color samples
and color consultation

• Quality paints for 
beautiful lasting finish

• Efficient service
• Each project left as 

clean or cleaner than 
when we start

Why work with
Dream Painting? 

Kyler Williams
Dream Painting
720.731.2027
kyler@dreampaintingllc.com Call today to schedule your FREE ESTIMATE!

Teams Closed Transactions  Jan. 1–July 31, 2022

TOP 25 TEAM STANDINGS

Rank Team Office Buy List Total Total Volume

1 Trelora  Realty Team TRELORA Realty, Inc. 8.0 192.0 200.0 119,298,155

2 iMPACT Team Your Castle Real Estate Inc 69.0 72.0 141.0 90,536,395

3 The Bartic Group Keller Williams Integrity Real Estate LLC 87.0 42.0 129.0 83,533,500

4 THE ROWLEY GROUP Coldwell Banker Realty 44 2.0 109.0 111.0 70,496,232

5 Trish Bragg and Maggie Armstrong LIV Sotheby's International Realty 12.0 11.0 23.0 69,945,363

6 EMPOWERHOME Team Keller Williams DTC 27.0 60.0 87.0 66,173,702

7 Kevin Garrett and Matthew McNeill Kentwood Real Estate City Properties 11.0 57.0 68.0 63,889,122

8 Team Lassen MB TEAM LASSEN 34.0 66.0 100.0 63,711,846

9 The Dixon Group Keller Williams DTC 72.0 34.0 106.0 55,806,680

10 Abell To Sell Compass - Denver 25.0 26.0 51.0 54,512,187

11 Helm, Weaver, Helm Compass - Denver 13.0 17.0 30.0 54,396,135

12 The DiVito Dream Makers RE/MAX ALLIANCE 26.0 32.0 58.0 44,546,000

13 The Real Estate Experts RE/MAX Professionals 55.0 55.0 44,105,127

Disclaimer: List based on data reported within the REcolorado Matrix MLS. Numbers not reported to MLS within the date 
range listed are not included. For this list, the Denver Metro Area includes the following counties: Adams, Arapahoe, Broomfield, 
Denver, Douglas, Elbert, and Jefferson.

Rank Team Office Buy List Total Total Volume

14 The Griffith Home Team RE/MAX Professionals 4.0 67.0 71.0 42,373,417

15 Vesta Homes KENTWOOD REAL ESTATE DTC, LLC 15.0 19.0 34.0 33,755,255

16 The Blank and Bingham Team The Agency - Denver 14.0 19.0 33.0 33,397,672

17 Team Front Range Keller Williams Realty LLC 1.0 57.0 58.0 33,040,438

18 The Alan Smith Team RE/MAX Professionals 9.0 30.0 39.0 32,845,000

19 Denver's Top Team Kentwood Real Estate Cherry Creek 16.0 14.0 30.0 32,550,612

20 Troy Hansford Team RE/MAX Professionals 15.0 33.0 48.0 32,425,201

21 The Highland Team Compass - Denver 2.0 69.0 71.0 32,148,503

22 The Awaka Group Keller Williams Realty LLC 19.0 38.0 57.0 30,717,200

23 Tupper's Team Madison & Company Properties 10.0 21.0 31.0 29,786,900

24 TEAM KAMINSKY/ DOELL LANDMARK RESIDENTIAL BROKERAGE 14.0 25.0 39.0 29,328,473

25 Kimberly Austin Properties Keller Williams Integrity Real Estate LLC 22.0 17.0 39.0 28,725,900
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“Very professional and the 
communication was excelent, 
gave me a price upfront, let 
me know my options and 
once agreed completed the 
job Morgan and Jesus were 
awesome!!”

Mick D. - Google review 6/22/22

“Clear and courteous 
communication. On time for 
the appointment. Diagnosed 
issues and provided valuable 
recommendations for fixing 
them.”

Hafez B. - Google review 6/12/22
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 *Please note these numbers also include Internet Buyers, Home Builders, and Discount Brokerages.

Rank Agent Office List Buy Total Total Volume

1 Feras Rachid Opendoor Brokerage LLC 414.0 7.0 421.0 242,280,955

2 Tom Ullrich RE/MAX Masters Millennium 248.5 4.0 252.5 174,334,553

3 Austin Edwards Zillow Homes, LLC 297.0 297.0 154,337,102

4 Josh Behr LIV Sotheby's International Realty 32.0 24.0 56.0 133,112,098

5 Courtney Wilson RE/MAX Masters Millennium 127.0 3.0 130.0 93,066,237

6 Anne Dresser Kocur LIV Sotheby's International Realty 28.0 31.0 59.0 78,787,970

7 Robert Jones OfferPad Brokerage 129.0 1.0 130.0 70,794,817

8 Kerrie Young Kerrie A. Young  (Independent) 120.0 120.0 69,862,218

9 Shaunna Berrian D.R. Horton Realty, LLC 101.0 101.0 68,150,133

10 Boris Klein A+ LIFE'S AGENCY 0.5 107.5 108.0 63,971,150

11 David Heisler Atlas Real Estate Group 116.0 116.0 59,149,214

12 Jason Cummings Compass - Denver 30.0 22.0 52.0 58,329,893

13 Jodi Bright D.R. Horton Realty, LLC 93.0 93.0 55,073,073

14 Jessica Northrop Compass - Denver 14.5 26.0 40.5 49,540,996

15 Lori Abbey Compass - Denver 25.5 30.5 56.0 46,864,836

16 Todd Baker Richmond Realty Inc 68.0 68.0 46,223,994

17 Jeffrey Plous Hatch Realty, LLC 19.0 21.0 40.0 46,036,000

18 Scott Rodgers Bungalow Living Brokerage, LLC 1.0 48.5 49.5 45,157,617

19 Vivi Gloriod HomeSmart 38.5 25.0 63.5 42,039,590

20 Leigh Wilbanks Compass - Denver 15.0 19.0 34.0 42,014,795

21 Chris Calicchia MB BELLISSIMO HOMES 53.0 10.0 63.0 41,477,000

22 Eva Stadelmaier RE/MAX Professionals 19.0 17.0 36.0 40,899,500

23 Piyush Ashra MB Vibrant Real Estate, Inc 13.0 40.0 53.0 40,756,198

24 Mckinze Casey LIV Sotheby's International Realty 10.0 22.5 32.5 40,750,576

25 Jackie Stratton Keller Williams DTC 25.5 32.0 57.5 40,115,990

26 Louie Lee Coldwell Banker Realty 24 13.0 4.0 17.0 39,775,161

27 Linda Behr LIV Sotheby's International Realty 9.0 3.0 12.0 38,311,000

28 Jonathan Makolondra Your Castle Realty LLC 0.5 75.5 76.0 38,299,785

29 Kim Kronenberger RE/MAX Professionals 31.0 18.5 49.5 37,871,000

30 Stacie Chadwick LIV Sotheby's International Realty 14.0 8.0 22.0 37,483,510

31 W Garrett Jones JDI INVESTMENTS 38.0 18.0 56.0 35,984,427

32 Elizabeth Richards LIV Sotheby's International Realty 15.5 10.0 25.5 35,768,145

33 James Callahan Opendoor Brokerage LLC 64.5 64.5 35,564,027

Disclaimer: List based on data reported within the REcolorado Matrix MLS. Numbers not reported to MLS within the date range 
listed are not included. For this list, the Denver Metro Area includes the following counties: Adams, Arapahoe, Broomfield, 
Denver, Douglas, Elbert, and Jefferson.

Rank Agent Office List Buy Total Total Volume

34 Peter Blank Milehimodern 8.5 9.5 18.0 35,479,750

35 Stuart Crowell LIV Sotheby's International Realty 7.0 21.0 28.0 35,305,506

36 Jennifer Apel Compass - Denver 25.5 7.5 33.0 34,262,611

37 Ian Wolfe LIV Sotheby's International Realty 5.5 7.5 13.0 33,826,026

38 Susie Dews Compass - Denver 7.0 6.0 13.0 32,925,000

39 Douglas Kerbs LIV Sotheby's International Realty 4.0 3.0 7.0 32,525,000

40 Jim Rhye Kentwood Real Estate Cherry Creek 6.0 4.0 10.0 32,095,000

41 Kristin Harris Milehimodern 10.0 16.0 26.0 31,909,300

42 Cheryl Kypreos HomeSmart Realty 54.0 54.0 31,809,300

43 Leo Rowen RE/MAX of Cherry Creek 40.0 5.0 45.0 31,283,372

44 Deviree Vallejo LIV Sotheby's International Realty 23.5 4.5 28.0 31,244,005

45 Kylie Russell LIV Sotheby's International Realty 18.5 15.5 34.0 31,163,050

46 Mauri Tamborra RE/MAX Leaders 23.0 18.5 41.5 30,889,200

47 Christopher Bouc LIV Sotheby's International Realty 5.5 6.5 12.0 30,866,376

48 Madison Kissel Compass - Denver 14.0 23.5 37.5 30,515,630

49 Shannon Tiger LIV Sotheby's International Realty 9.0 2.0 11.0 30,495,390

50 Gina Lorenzen KENTWOOD REAL ESTATE DTC, LLC 6.0 9.0 15.0 30,443,700

Individuals Closed Transactions Jan. 1–July 31, 2022

TOP 200 STANDINGS
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 *Please note these numbers also include Internet Buyers, Home Builders, and Discount Brokerages.

Rank Agent Office List Buy Total Total Volume

51 Ann Durham LIV Sotheby's International Realty 7.0 8.0 15.0 30,430,900

52 Maria Gallucci Compass - Denver 39.0 13.0 52.0 29,769,008

53 Jessica Lentz eXp Realty, LLC 29.0 11.0 40.0 29,520,115

54 Casey Miller LIV Sotheby's International Realty 12.5 12.0 24.5 28,885,771

55 Amy Berglund RE/MAX PROFESSIONALS 15.0 12.0 27.0 28,708,019

56 Michael Kozlowski RE/MAX Professionals 17.0 13.0 30.0 28,376,550

57 Lark Stewart LIV Sotheby's International Realty 8.0 3.0 11.0 28,087,500

58 Brendan Moran Madison & Company Properties 13.0 14.0 27.0 27,446,220

59 Courtney Olson Keller Williams Advantage Realty LLC 25.0 22.5 47.5 27,391,900

60 Mariel Ross Focus Real Estate 11.5 16.0 27.5 27,043,975

61 Steven Izzi Redfin Corporation 42.0 1.0 43.0 26,996,575

62 Ann Kerr KENTWOOD REAL ESTATE DTC, LLC 4.5 3.5 8.0 26,975,500

63 Lisa M. Taylor Compass - Denver 15.0 13.0 28.0 26,571,000

64 Amy Ballain Compass - Denver 31.5 1.0 32.5 26,124,326

65 Wilson Leonard RealGroup 7.0 9.0 16.0 25,809,350

66 Scott Noble Milehimodern 7.0 17.0 24.0 25,647,689

67 Tyler Dokken Compass - Denver 10.0 6.0 16.0 25,483,500

68 Bob Kelly KENTWOOD REAL ESTATE DTC, LLC 11.5 8.0 19.5 25,237,990

69 Angel Hernandez Paisano Realty, Inc. 11.5 42.5 54.0 25,219,581

70 Blake O'Shaughnessy LIV Sotheby's International Realty 4.0 4.0 8.0 24,870,000

71 Brianna Springer Madison & Company Properties 26.5 17.5 44.0 24,736,900

72 Brett Kennedy OfferPad Brokerage 28.5 8.0 36.5 24,581,250

73 Kevin Kestenbaum Redfin Corporation 25.0 6.0 31.0 24,349,975

74 Dallas Dyer Redfin Corporation 8.0 22.0 30.0 24,027,500

75 Szymon Dzienis Your Castle Real Estate Inc 37.0 2.0 39.0 23,388,400

76 Ryan Davis Keller Williams Real Estate LLC 22.5 9.0 31.5 23,375,862

77 Dan Strawn RealGroup 1.0 19.0 20.0 23,309,000

78 Patti Maurer Williams LIV Sotheby's International Realty 13.0 6.0 19.0 23,288,530

79 Audrey Will LIV Sotheby's International Realty 6.0 3.0 9.0 23,253,700

80 Sreedhar Donthula MB Donthula Realty Inc 10.0 23.0 33.0 23,174,948

81 Tim Aberle Thrive Real Estate Group 17.0 13.0 30.0 23,170,190

82 Elise LoSasso The Agency - Denver 10.0 12.0 22.0 22,767,000

83 Tina Christensen The Agency - Denver 9.0 8.0 17.0 22,613,777

84 Bryon Horvath Wild & Mild Homes LLC 5.0 3.0 8.0 22,480,100

Disclaimer: List based on data reported within the REcolorado Matrix MLS. Numbers not reported to MLS within the date 
range listed are not included. For this list, the Denver Metro Area includes the following counties: Adams, Arapahoe, Broomfield, 
Denver, Douglas, Elbert, and Jefferson.

Rank Agent Office List Buy Total Total Volume

85 Elaine Stucy LIV Sotheby's International Realty 7.0 5.0 12.0 22,446,524

86 Lori Fontyn Coldwell Banker Realty 56 33.0 3.0 36.0 22,430,102

87 Sergio Nazzaro 8z Real Estate 10.0 25.0 35.0 22,428,500

88 Jeff Hendley Compass - Denver 4.5 1.0 5.5 22,390,925

89 Holly Carpenter LIV Sotheby's International Realty 8.0 3.0 11.0 22,378,000

90 Lisa Cramer Camber Realty, LTD 6.5 11.5 18.0 22,336,860

91 Michelle Buhrer Madlom Real Estate 14.0 15.0 29.0 22,294,600

92 Carolyn Kenney HomeSmart 11.0 26.0 37.0 22,289,400

93 Michael T. Mahoney Compass - Denver 8.0 10.0 18.0 22,276,122

94 Jeffrey Grob Homie 30.5 1.0 31.5 22,143,140

95 Jill Samuels Compass - Denver 7.5 26.0 33.5 22,092,117

96 Jon JD Dahl MB JD AND ASSOCIATES 21.0 9.0 30.0 22,027,150

97 Melody Switzer Colorado Home Realty 13.0 20.0 33.0 21,901,500

98 Wanda Ford LIV Sotheby's International Realty 4.5 9.5 14.0 21,758,400

99 Kathlene Weaver RE/MAX Professionals 27.0 7.0 34.0 21,729,054

100 Molly Weiss LIV Sotheby's International Realty 3.5 7.0 10.5 21,618,000

Individuals Closed Transactions Jan. 1–July 31, 2022

TOP 200 STANDINGS
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 *Please note these numbers also include Internet Buyers, Home Builders, and Discount Brokerages.

Rank Agent Office List Buy Total Total Volume

101 Carrie Hill ROCKY MOUNTAIN REAL ESTATE INC 41.0 2.0 43.0 21,506,328

102 Janie Stoddard Coldwell Banker Global Luxury Denver 8.0 12.0 20.0 21,429,750

103 Jack O'Connor The Denver 100 LLC 7.0 7.5 14.5 21,314,552

104 Jennifer Heineman Buy-Out Company Realty, LLC 46.0 46.0 21,308,130

105 Gary Johnson Redfin Corporation 8.0 20.0 28.0 21,251,807

106 Courtney Ranson Milehimodern 7.0 7.0 14.0 21,190,061

107 Eric Weins Urban Modern Realty, LLC 51.0 51.0 21,136,911

108 Christine Gulley Colorado Home Realty 18.0 8.0 26.0 21,097,079

109 Joshua Larsen Keller Williams Integrity Real Estate LLC 18.0 17.5 35.5 21,047,400

110 Taylor Lawton LIV Sotheby's International Realty 8.0 9.5 17.5 20,998,720

111 Andy Potarf Redfin Corporation 34.5 4.0 38.5 20,929,955

112 Nicole Scholle LIV Sotheby's International Realty 7.0 10.5 17.5 20,841,209

113 Batey McGraw DFH Colorado Realty LLC 31.0 1.0 32.0 20,801,839

114 Marilyn Dana Coldwell Banker Global Luxury Denver 6.0 5.0 11.0 20,793,000

115 Bret Weinstein Guide Real Estate 18.5 10.5 29.0 20,760,500

116 Martin Mata Redfin Corporation 19.0 7.0 26.0 20,721,600

117 Susan Smyle RE/MAX Professionals 16.5 6.0 22.5 20,549,500

118 Heather Kirchhoff HK Real Estate 10.0 10.0 20.0 20,495,902

119 Jenny Usaj USAJ REALTY 16.5 9.0 25.5 20,402,122

120 Jesse Kornblum Compass - Denver 6.5 21.5 28.0 20,351,408

121 Steve Thayer Keller Williams Action Realty LLC 17.0 7.5 24.5 20,223,901

122 Hunter Hinson Keller Williams Realty Downtown LLC 38.0 38.0 20,086,998

123 Nicki Thompson RE/MAX Alliance - Olde Town 13.5 15.5 29.0 20,010,850

124 Jessica Johnson REDT LLC 27.0 27.0 19,978,878

125 Heather Reed RE/MAX Professionals 9.0 18.0 27.0 19,943,400

126 Christina Good LoKation Real Estate 1.0 4.0 5.0 19,909,500

127 Kyle Baseggio The Agency - Denver 5.0 27.0 32.0 19,721,370

128 Chuck Wahlen Wahlen Properties 4.5 5.0 9.5 19,719,235

129 Maria Vitale LIV Sotheby's International Realty 17.0 7.5 24.5 19,472,704

130 Jaryd Takushi Aloha Real Estate LLC 11.0 9.0 20.0 19,388,008

131 Kendra Lanterman West and Main Homes Inc 16.0 10.0 26.0 19,320,595

132 Carla Bartell Corcoran Perry & Co. 5.0 10.0 15.0 19,314,000

133 Jim Romano RE/MAX Professionals 8.0 9.0 17.0 19,295,844

134 Tim Wade Keller Williams Advantage Realty LLC 22.0 6.0 28.0 19,259,001

Disclaimer: List based on data reported within the REcolorado Matrix MLS. Numbers not reported to MLS within the date 
range listed are not included. For this list, the Denver Metro Area includes the following counties: Adams, Arapahoe, Broomfield, 
Denver, Douglas, Elbert, and Jefferson.

Rank Agent Office List Buy Total Total Volume

135 Lina Krylov Madison & Company Properties 19.5 14.0 33.5 19,249,223

136 Jennifer Stenbak 8z Real Estate 18.0 14.0 32.0 19,193,146

137 Mark Callaghan Coldwell Banker Global Luxury Denver 23.0 4.0 27.0 19,121,500

138 Susie Wargin RE/MAX Alliance 14.0 17.0 31.0 19,098,900

139 Ashlie Woods LEONARD LEONARD & ASSOCIATES 12.0 11.0 23.0 19,033,775

140 Kate Kazell West and Main Homes Inc 5.0 25.0 30.0 18,980,922

141 Jackie White Your Castle Real Estate Inc 8.5 10.0 18.5 18,875,044

142 William Watson Your Home Sold Guaranteed Realty 22.0 2.0 24.0 18,870,663

143 Mary Gerwin Porchlight Real Estate Group 7.5 4.0 11.5 18,762,000

144 Jack Urbano Milehimodern 7.0 6.0 13.0 18,746,500

145 Michelle Ziesch Orchard Brokerage LLC 12.5 16.0 28.5 18,729,200

146 Andrea Bell Kentwood Real Estate Cherry Creek 8.0 6.0 14.0 18,703,000

147 Mary Jane Ogle eXp Realty, LLC 12.0 7.0 19.0 18,688,481

148 Terry Utzinger RE/MAX ALLIANCE 19.0 2.0 21.0 18,650,110

149 Nadia Hrovat Keller Williams DTC 9.0 14.0 23.0 18,613,200

150 Michelle Seward LIV Sotheby's International Realty 6.0 9.5 15.5 18,449,255

Individuals Closed Transactions Jan. 1–July 31, 2022

TOP 200 STANDINGS
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Saida Perez, G.I.S. Insurance - Tru Services
truservices.net | 720.855.7100 |8621 Washington St. Thornton, CO 80229

I N S U R A N C E  -  N O T A R Y  -  T R A V E L

Homeownership.
Investment Property.
We insure it! 

 *Please note these numbers also include Internet Buyers, Home Builders, and Discount Brokerages.

Rank Agent Office List Buy Total Total Volume

151 Tracy Molleur Keller Williams Foothills Realty, LLC 10.0 4.0 14.0 18,375,100

152 Sarah Nolan Compass - Denver 11.5 11.5 23.0 18,275,600

153 Celeste Ballerino RE/MAX of Cherry Creek 9.0 8.0 17.0 18,260,500

154 Grant Muller Compass - Denver 21.5 2.0 23.5 18,197,568

155 Paul Taliercio Redfin Corporation 26.0 5.0 31.0 18,170,500

156 Elizabeth Owens RE/MAX ALLIANCE 14.0 4.0 18.0 18,117,500

157 Justin Hawkins Homie 26.0 1.0 27.0 18,088,000

158 Ashley Faller Focus Real Estate 9.5 12.0 21.5 18,020,888

159 Carmelo Paglialunga Milehimodern 13.0 1.5 14.5 17,856,917

160 David DiPetro Compass - Denver 7.0 11.0 18.0 17,837,499

161 Amy Bergan Colorado Home Realty 11.0 13.0 24.0 17,740,000

162 Josh Steck KENTWOOD REAL ESTATE DTC, LLC 4.0 12.0 16.0 17,702,500

163 Jackie Garcia RE/MAX Professionals 12.5 12.5 17,698,600

164 Kim Norton Kentwood Real Estate Cherry Creek 7.0 5.0 12.0 17,639,500

165 John Zuckert Milehimodern 3.0 6.5 9.5 17,633,500

166 Elaine Chen Brokers Guild Real Estate 17.0 12.5 29.5 17,616,415

167 Jon Mottern Compass - Denver 9.0 14.0 23.0 17,539,658

168 Stephanie Collins Redfin Corporation 7.0 17.0 24.0 17,531,906

169 Jordan Terrell Real Broker LLC 15.5 13.5 29.0 17,503,300

170 Chad Nash Nash & Company 17.0 18.0 35.0 17,478,185

171 Corrie Lee Milehimodern 9.0 6.0 15.0 17,455,450

172 Anne Singleton Porchlight Real Estate Group 5.0 17.5 22.5 17,410,499

173 Renee O'Lear 8z Real Estate 7.0 14.0 21.0 17,337,700

174 Victoria Macaskill DENVER HOMES 12.0 10.0 22.0 17,336,000

175 Bobby Reginelli MODUS Real Estate 5.5 17.0 22.5 17,334,181

176 Heidi Wendling Your Castle Real Estate Inc 6.0 10.5 16.5 17,308,000

177 Kelli Anderson Berkshire Hathaway HomeServices Elevated Living RE 6.0 4.0 10.0 17,272,000

178 Jayson Holland LISTINGS.COM 13.0 12.0 25.0 17,155,325

179 Kailee Ackerman Focus Real Estate 9.5 8.0 17.5 17,129,626

180 Eric Grauberger Compass - Denver 5.0 2.0 7.0 17,088,500

181 Todd Markus KENTWOOD REAL ESTATE DTC, LLC 7.0 8.0 15.0 17,061,767

182 Jennifer Sims Berkshire Hathaway HomeServices Colorado Real 
Estate, LLC - Englewood

5.0 16.0 21.0 17,047,760

183 Jason Reynolds RE/MAX Professionals 16.0 10.0 26.0 17,030,400

184 Meg Pitkin Compass - Denver 4.5 18.0 22.5 17,021,750

Disclaimer: List based on data reported within the REcolorado Matrix MLS. Numbers not reported to MLS within the date 
range listed are not included. For this list, the Denver Metro Area includes the following counties: Adams, Arapahoe, Broomfield, 
Denver, Douglas, Elbert, and Jefferson.

Rank Agent Office List Buy Total Total Volume

185 Brook Willardsen Madison & Company Properties 2.0 19.0 21.0 16,992,500

186 Karen Brinckerhoff KENTWOOD REAL ESTATE DTC, LLC 6.0 6.0 12.0 16,949,425

187 Euan Graham eXp Realty, LLC 12.5 7.0 19.5 16,919,500

188 Steve Nickerson Keller Williams Executives 12.5 12.5 25.0 16,917,389

189 Andrew Abrams Guide Real Estate 8.5 13.5 22.0 16,869,270

190 Kalee Davis Heritage Marketing LLC 7.0 3.0 10.0 16,866,926

191 Carolyn Dooling Compass - Denver 9.0 11.0 20.0 16,860,560

192 David Novak RE/MAX Professionals 17.0 5.0 22.0 16,850,100

193 Yafei Yang Brokers Guild Real Estate 8.0 13.0 21.0 16,809,500

194 Karen Miller RE/MAX Professionals 8.0 11.0 19.0 16,723,782

195 Bill Zhang Forever Home Real Estate LLC 10.0 14.0 24.0 16,682,871

196 Joan Pratt RE/MAX Professionals 6.0 6.0 12.0 16,678,900

197 Heather Pikas Dwell Denver Real Estate 12.0 13.0 25.0 16,659,990

198 Tony Martinez Brokers Guild Real Estate 12.5 19.5 32.0 16,636,975

199 Mark Baker Equity Colorado Real Estate 6.0 16.0 22.0 16,634,500

200 Steven Beam RE/MAX Alliance 8.0 8.0 16.0 16,557,500

Individuals Closed Transactions Jan. 1–July 31, 2022

TOP 200 STANDINGS
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Pineapple Interiors offers Vacant Staging, Consultations and Furniture Leasing. 
Even in this HOT Denver market, our staged homes sell faster and for more money.

tammie@pineappleinteriors.net • 303.771.0761 • www.pineappleinteriors.net

We invite you to take a tour of our 30,000 sf warehouse 
to see how we can help stage your listing beautifully each and every time! 

Call or email for your personalized tour for you or your entire office! 

 We stage all styles and price points • Outstanding customer service

Curt BrouwerTammie O’Brien
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MORTGAGE SERVICE
W I T H  A  P U R P O S E

All first mortgage products are provided by Prosperity Home Mortgage, LLC. (877) 275-1762. Prosperity Home Mortgage, LLC products may 
not be available in all areas. Not all borrowers will qualify. Licensed by the NJ Department of Banking and Insurance. Licensed by the 

Delaware State Bank Commissioner. Also licensed in AL, AR, AZ, CA, CO, CT, DC, FL, GA, IL, IN, KS, KY, LA, MA, MD, MI, MN, MO, MS, MT, NC, 
ND, NE, NH, OH, OK, OR, PA, RI, SC, SD, TN, TX, UT, VA, VT, WA, WI, WV and WY. NMLS #75164 (NMLS Consumer Access at http://www.nmls-

consumeraccess.org/)  ©2019 Prosperity Home Mortgage, LLC.
formerly HomeServices Lending

JOHN N. PAVLAKOVICH  |  SENIOR MORTGAGE CONSULTANT
NMLS # 801982

Mobile: 720-308-2507  |  John.Pavlakovich@phmloans.com
215 Saint Paul Street Denver, CO 80206




